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ABOUT US

CONNECT TO A WEALTH OF WISDOM
INVESTMENT FOCUS STRATEGY

S
ABLE Investment Partners (“SIP”) is a Sub-Saharan 
Africa-focused private investment firm registered in 
the Cayman Islands as a company with limited liability 
with offices in San Jose, CA, Vancouver, BC, London, 

England and Stellenbosch, South Africa. Our team has 
significant experience in private equity investing across a 
broad range of industries and investment types - leveraged 
buyouts, recapitalizations, joint ventures, mergers and 
acquisitions, seed-stage venture capital, restructurings, and 
strategic public equity investments. Equally importantly, 
members of our team possess significant operational 
expertise derived from our collective involvement in the 
creation, development and growth of several new  
businesses and from having played critical operating roles.  
 
We believe that SIP’s alignment with The SABLE 
Accelerator’s highly connected network of well-placed  

S
ABLE Investment Partners is the issuer of this Fact 
Sheet which relates to investment in SIP and discusses 
setting up SABLE Growth Fund I (“SGF1”) and SABLE 
Growth Fund II (“SGF2”) (together known as “The 

Funds”). The Funds will be structured as a Cayman Island 
Feeder, closed-ended exempted limited partnership, to be 
registered as a Private Equity Fund, LP for non-US/non US 
taxable investors and the creation of a Delaware Entity for 
US taxable invertors (Delaware Feeder). SIP will establish 
and own the General Managers of the Funds. 
 
Structured as an Exempted Limited Partnership in the 
Cayman Islands, the Funds will have SABLE Fund General 
Partner I (SFGP1) for SGF1 and SABLE Fund - General 
Partner II (SFGP2) for SGF2, a number of limited partners 
(generally, the investors), and be governed by an Amended 
and Restated Limited Partnership Agreement of the Funds.  
 
SFGP1 and SFGP2 will be wholly owned subsidiaries of 
the funds management arm SIP which brings will bring 
considerable private equity and corporate experience to 
the role, with its key people committed to a high level of 
engagement with the Fund’s Investors. 
 
SGF1 and SGF2 will be established to provide investors with 
an investment exposure to a Sub-Saharan Africa-focused 
private investment class, providing diversification benefits. 
SGF1’s focus will be on investments in the Technology, 

and highly connected global South African business leaders, 
international domain experts, world class advisory board 
and academic faculty, partnerships with South African 
government departments, regional trade and commerce 
agencies, parastatals, banks, venture capitalists, technology 
and communication providers and professional service 
firms and Southern African start-ups and growth companies 
positions it well to identify and execute on attractive 
investment opportunities in the region. 
 
The principals of SIP believe that the firm is well positioned 
to serve as a ‘bridge’ between Sub-Saharan Africa, on the 
one hand, and Europe and North America, on the other 
and that our approach will yield opportunities to generate 
attractive risk-adjusted returns while, at the same time, 
contributing to the socio-economic development of  
the continent. 

Telecommunication and Healthcare sectors and SGF2 
will focus on the Energy Sector, namely Gas-Fired Power 
Stations, Renewable Power, and Oil and Gas Development.  
 
The target size of SGF1 is US$25 m and SGF2 is US$50 m. 
The liability of the limited partners in a limited partnership is 
limited to the value of their committed capital; however there 
are legislative restrictions on limited partners being involved 
in the management of the limited partnership.
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A DIAGRAMMATIC
REPRESENTATION OF THE FUND 
STRUCTURE IS AS FOLLOWS:

The Funds will invest in companies that 
are in the growth stage, have a unique 
competitive advantage, the ability to scale 
outside of their current operational region 
and have globally scalable commercial 
potential, and will be generating returns, 
cash flows and revenues from a direct 
participation in our target companies via 
equity and debt investments.

Overall the Funds intend to invest in 
multiple companies with different risk 
profiles under one umbrella. Products will 
include a suite of risk-profiled portfolios 
for both the institutional and retail markets 
that enables an investor to target a 
specific risk/return. 

SABLE Investment Partners (SIP) 
(Management Company) 

Caymans

SABLE Fund
General Partner II

(SFGP2)
Caymans

SABLE Fund
General Partner I

(SFGP1)
Caymans

SABLE
Growth Fund I (SGF1)

Master Fund
Caymans

SABLE
Growth Fund II (SGF2)

Master Fund
Caymans

Cayman Feeder
Limited Partner One

Non-US/Non-US Taxable
Investors

Cayman Feeder
Limited Partner Two

Non-US/Non-US Taxable
Investors

Delaware Feeder
Limited Partner One

US/US Taxable
Investors

Delaware Feeder
Limited Partner Two

US/US Taxable
Investors

INVESTEE ENTITIES INVESTEE ENTITIES



SABLE INVESTMENT PARTNERS 4

MANAGEMENT TEAM

D
onavan is the founder and Executive Director of 
the Chief Marketing Officer (CMO) Council (www.
cmocouncil.org), a global affinity network of 
more than 7,000 senior marketing and branding 

executives, who collectively control more than $350 billion 
in annual marketing spend. 
Donovan is also the founder and Executive Director of the 
Business Performance Innovation (BPI) Network (www.
bpinetwork.org) and President of Global Fluency, a multi-
level, multi-channel marketing company with 70 offices 
in 40 countries. Donovan is also the Managing Partner of 
The SABLE Accelerator, a global resource network aimed 
at furthering South Africa’s economic interests. 
Previously, Donovan managed marketing and PR agency 
offices in London, New York, Los Angeles, San Francisco, 
and Silicon Valley representing hundreds of clients across 
all industry sectors. A graduate of Rhodes University in 
South Africa, he serves on this institution’s board  
of governors.

I
an is currently the Managing Partner of InterGlobe 
Capital, a private Merchant Bank operating in the 
technology, telecommunications, energy, natural 
resource and health care sectors with over 25 years 

multi-national experience.  
He has being involved in structured financing, facilitating 
merger & acquisition activities, cooperate restructuring, 
raising capital in the private and public markets. Ian 
has assisted public and private organizations in various 
industries to improve their effectiveness and profitability 
with clients that include Shell, Chevron, Siemens, Sasol, 
Philip’s Medical, Direct TV, Toyota and Bombardier. Ian 
holds a B.Sc. Mechanical Engineering degree, from the 
University of Cape Town, South Africa.

W
erner is President of NetLine Corporation, the 
tech industry’s premier B2B lead generation 
provider with the most comprehensive lifecycle 
customer acquisition platform, integrating  

e-mail, internet, social media, and mobile. Werner is  
also the Managing Partner of The SABLE Accelerator. 
Werner draws from over 20 years of executive 
management, financial, sales, strategy, and operations 
experience. He is also founder of a specialty foods 
company, bringing a well known traditional South African 
dessert into mainstream American grocery stores through 
national distributors, online markets and regional buyers.  
Previously, Werner held senior positions in finance and 
operations at Hardware Street.com and at International 
Game Technology, where he managed new products  
and business alliances. Werner holds an MBA from 
Golden Gate University in San Francisco and a B.Com 
degree in accounting from the University of Cape Town, 
South Africa.

K
urt has over 20 years of multinational legal and 
business experience in operations, regulatory 
affairs, M&A, mobile technology, software, and 
services across a broad range of industry sectors. 

Kurt is the founder and Managing Director of Amicus 
Law Limited, a legal services company based in London 
focusing on M&A and corporate-commercial transactions, 
and is the Managing Partner of The SABLE Accelerator.   
Most recently he was CEO of MobileWave Group PLC, a 
London based AIM listed mobile technology and services 
company. Prior to that, Kurt was the Vice President & 
General Counsel at Havok, an Intel Capital owned and 
separately operated company.  
Previously, Kurt was the Assistant General Counsel of 
i2 Technologies, Inc. (NASDAQ: ITWO), a public supply 
chain software and services company based in Dallas, 
Texas. Kurt has served with the United Nations as a 
Legal Officer for the United Nations Interim Administration 
Mission in Kosovo, worked in London and Brussels for the 
international law firm SNR Denton, and practiced as an 
attorney in South Africa.  
He holds a law degree from the Nelson Mandela 
Metropolitan University and is an admitted attorney of the 
High Court of the Republic of South Africa, a Registered 
Foreign Lawyer in England & Wales and is a mamber 
of the Law Society of England and Wales and the 
Association of Independent Petroleum Negotiators.

DONOVAN NEALE-MAY, 
Principal & Advisor

IAN HEATHCOTE,
Principal & Investment Director

WERNER MANSFELD,
Principal & Advisor

KURT PAKENDORF,
Principal & Investment Director
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MANAGEMENT COMPANY 

FUNDS  

STRUCTURE 

 
SECTORS 

 
 

PERCENTAGE OFFERED

SABLE INVESTMENT PARTNERS. 
Cayman Islands registered limited liability company. 
 
SABLE Growth Fund I 
SABLE Growth Fund II 
 
For SGF1 and SFG2, each will be setup as a Cayman Islands 
Exempted Limited Partnership, to be registered as a Private Equity 
Fund, with a Feeder setup as an exempted limited partnership, for 
non-US/non US taxable investors and a Delaware Feeder which will 
be an exempted limited partnership, for US taxable investors. 
 
SGF1’s focus will be on investments in the Technology, 
Telecommunication and Healthcare sectors. SGF2 will focus on 
investments in the Energy Sector, namely Power (Renewable and 
Gas-Fired), Oil and Gas Development.  
 
US $0.5 million for 20% equity of SIP. 

DISCLAIMER 
This Fact Sheet is for informational purposes only and does not constitute or form any part of an offer or invitation to invest in SIP or issue or sell 
securities or a recommendation to purchase or subscribe for shares or other securities. Nor may it or any part of it, nor the fact of its distribution, 
form the basis of, or be relied upon in connection with, any contract relating thereto. Any application or decision to invest in SIP or to subscribe for 
any form of ownership interest in SIP must be made on the basis of a definitive agreement and other legal documents agreed to and entered into by 
the appropriate parties. The information contained herein is subject to amendment, addition and updating. Information in this Fact Sheet, including, 
but not limited to, forecast financial information, should not be considered as advice or a recommendation to investors or potential investors 
in relation to holding, purchasing or selling securities or other financial products or instruments and does not take into account your particular 
investment objectives, financial situation or needs. We caution that all forward-looking statements involve risks and uncertainties. Actual results 
may differ materially from those in the forward-looking statements. Before acting on any information you should consider the appropriateness 
of the information having regard to these matters, any relevant offer document and in particular, you should seek independent legal, financial 
and tax advice. All securities and financial product or instrument transactions involve risks, which include (among others) the risk of adverse or 
unanticipated market, financial or political developments and, in international transactions, currency risk. Any investment decision should be made 
solely on the basis of your own inquiries. No representation or warranty, express or implied, is made as to the fairness, accuracy or completeness 
of the information contained herein and no reliance should be placed upon it. This document is confidential and is being supplied to you solely for 
your information and may not be reproduced, redistributed or passed on, directly or indirectly, to any other person or published in whole or in part, 
for any purpose.

OFFERING


